INFINITE BANKING

The Powerful Tax-Free Strategy that Allows You to
Capitalize on the Velocity of Money and
Grow Your Money Guaranteed and Tax-Free
What I'll be sharing with you and what you learn from this eBook, you will know more
than 95% of agents and advisers out there about this topic of Infinite Banking. It's
incredible what we're going to go through. I'm going to dispel some myths. You'll see
things and financial matters in a completely different light. So, I invite you to dive in and
learn about Infinite Banking, how it works, and how it can optimize your financial life.

MY GOAL FOR YOU
My goal for you is to help you understand what Infinite Banking is and how it works.
That it is a better system to help you grow, protect, and use your money tax-free, now
and in retirement. Also, to help you have predictability and guarantees in your life and in
your financial portfolio. That it will allow you to create more wealth along the way, and
you will know your financial future. You see, with Infinite Banking in your portfolio, you’ll
have more options in your future. As without it, your options would be limited.

Hope and pray are great for a lot of areas of our life, but hope and pray aren’t very good
for our financial life. What I help clients with is them knowing exactly what their financial
future will be. That's very powerful because it ultimately creates a lot of peace of mind
and certainty. The reason I want to share this information with you and have these goals
is because there are a lot of factors out there that will erode your money. These are
problems that you need to be aware of in order to make the smartest and best financial
decisions. I'm going to outline some of these problems and help you solve them.

PROBLEMS TO CONSIDER
The first problem we’ll look at is the US debt. You can see this in real time at
https://www.usdebtclock.org.

When you see this for the first time, it’s staggering. There are a bunch of numbers that
are moving and accelerating in real-time. The US debt clock shows that we as a country
have passed $25 trillion in debt. That's trillion with a “T”. Huge amounts of money that
are just very difficult to comprehend. This is the number that gets talked about a lot in
the news and media…US National Debt.

Well, you’ll also notice the US federal tax revenue, it's about $3.2 trillion. How will all this
debt get paid for? That’s the question I want you to think about because these are major
problems. A lot of these financial problems get paid for through taxation.
The bigger number that we don't hear about as often is the number in the bottom righthand corner, which is US Unfunded Liabilities. What this means is that the US
government is on the hook to pay future obligations of almost $147 trillion. Again, just
an unfathomable number. $147 trillion that is on the hook. It's the future debt, the future
obligation, Social Security, Medicare, Medicaid, and the hundreds of other government
entitlement programs. How will this all get paid for?

We are talking about taxes and we’ll get into the solution of what you can do for more
tax-free money so you don't have to worry about the future tax problem.
Another problem and reason I want you to learn about Infinite Banking is what’s called
the “retirement gamble”. Many people don't realize it, but they're gambling with their
retirement. They call themselves investors. I look at it more as them being speculators
because they're not really sure what's going to happen with those invested dollars.
Frontline did a story called The Retirement Gamble. You can watch it here,
https://www.pbs.org/wgbh/frontline/film/retirement-gamble. The subtitle, “the retirement
gamble raises troubling questions about how America's financial institutions protect our
retirement savings.”

John Bogle, the CEO of Vanguard, is interviewed in this story. He talks about how even
a 1% fee over a 30 to 40-year timeframe of someone's portfolio, a 401(k) or IRA, can
erode up to 50% of their money. How are America's financial institutions protecting our
retirement savings? This retirement gamble story is very compelling. We see that the
investment institutions and Wall Street’s best interest is for themselves and not
necessarily for the clients whose money they are managing.
Another problem is the pension gamble. Now, pensions today, they're not as popular as
they used to be in the 40s and 50s and 60s. Why? Because companies understood that

if they continued with the pensions, they as a company were on the hook for a lot of
future payouts to employees that had retired. What happened in the 70s? We had the
401(k) come on board in a big way and pensions went away for the most part. There
are still some pensions out there, but a small fraction of what they used to be. Now,
without a pension, the companies who offered them are more financially sound and they
have shifted the retirement burden onto the backs of the employees. Frontline did
another story here called The Pension Gamble. You can watch it here,
https://www.pbs.org/wgbh/frontline/film/the-pension-gamble. The tagline, "Frontline
investigates the role of state governments and Wall Street in driving America's public
pensions into a multi-trillion-dollar hole." There's that word again, trillion. How will all get
paid for?

The volatility over these pensions is a massive problem. It's played out primarily in
Kentucky. However, there are many states across the country that are having problems
with their pensions. Are they going to last? Are they going to be reduced? Will
employees that retire have to wait longer?
The big question I’ve wanted you to consider throughout this is, how does all this get
paid for? These unfunded liabilities, these future liabilities?

STOCK MARKET PROBLEMS
Stock market problems have always been there. We had the big crash in 2008 with
some investors losing over 40% of their portfolio. That was 12 years ago. I still talk to
people today that haven’t fully recovered from the losses they had in 2008. It's been
over a decade and they still haven't recovered. Although we've seen some double-digit
growth in the S&P 500 and the Dow Jones, these indexes have only average about
5.6% over the last 20 years.

After taxes, fees, and volatility, what is actually earned by an investor is somewhere
between 2% to 3%.

These are not double-digit returns that they thought they were going to earn.

We also have 401(k) problems. Here's are several stories on market problems to
consider, https://www.investopedia.com/articles/basics/03/062003.asp, and
https://www.forbes.com/sites/johnwasik/2013/04/24/why-401ks-havefailed/#6612e062588b.
Investment companies and money managers blame investors. There's a big headline
here of people are following the crowd. I've seen that in the 20 years that I've been in
this industry. A lot of people simply follow the crowd, they don't know what their money
is doing. They're unsure of where it's being invested. They don't really know what fees
they're paying. Quite frankly, in a lot of qualified plans, most of the fees legally do not
even have to be disclosed. It's pretty remarkable that those fees aren’t know by most
investors. We're seeing the eroding of those portfolios.

As we look at these 401(k) problems, here's a story by Kiplinger, Three 401(k) Problems
That Can Shrink Your Returns. Read it here,
https://www.kiplinger.com/article/retirement/T001-C032-S014-3-dreaded-401kproblems-that-can-kill-your-returns.html. Notice that the first problem discussed is the
rampant fees. As I mentioned, a lot of the fees legally don't have to be disclosed.
The 401(k) was fathered, you would say, by a gentleman named Ted Benna. Ted
Benna, in the last few years, has come out and said that he created a monster. Why?
Because Wall Street is taking advantage of the 401(k) not in the way that he had
anticipated, not in the way that he had wanted it to be used. He told Barron’s that the
401k has gone awry and today isn’t doing what it was meant to do.

The Inventor of the 401(k) Thinks It Has Gone Awry
Forbes talks about this, why 401(k)s have failed. The 401(k) plan was never meant to
be a mainstream pension plan and is a poor substitute for one. That's what Ted Benna
is saying. Ted is saying that the 401k isn't the being used with his intended intention. He
wasn't planning on millions and millions of Americans having this be their primary
retirement vehicle. But that's what it's turned into.
Because of the fees, because of the taxes and everything in these qualified plans being
tax-deferred, we don't know what those future tax rates are going to be and volatility,
there a lot of unknowns. People are saving money, but they don't know what the
outcome is going to be. As we talk about these problems, they go on and on. Ultimately,
the reason I want to share this with you, is to help you protect yourself against future
uncertainty.

There's so much uncertainty out there, we want to protect against it. CPAs, tax
attorneys, accountants, they do a good job overall helping clients with write-offs today,
but we should also be planning, having tax planning for the future, ten years out, twenty
years out, thirty years out. What I've seen, the 2018 tax changes, a lot of them expire
after 2025. In 2026, could taxes go up? Possibly, we don't know. As I talked to retirees
who thought they were going to be in a lower tax bracket when they retired, find that
they aren't. They either bringing in as much money in retirement or they're living off of
all that they've saved. It's keeping them in the same tax bracket, or they don't have the
write-offs now that they used to when they were working. Their home is paid for. There's
no mortgage interest deduction. They're not contributing to a qualified plan anymore.
They're not getting those deductions and they find that they are paying the same
amount of tax as when they were working.
The kids are out of the house and they don’t get child tax credits. Or, they owned a
business and they sold it and all those business deductions are now gone. Because of
that uncertainty, we want a way to protect against that.

THE SOLUTION
The solution and what many are doing about, and when I say many, here are some
names you’ve probably heard of…John D. Rockefeller, the Rothschild family, John F.
Kennedy, Franklin D. Roosevelt, politicians like John McCain.
And here are just some of the companies that utilize high cash value life insurance,
companies like Walt Disney, Harley-Davidson, JC Penney, Verizon, and Nike.

You know these names. Even banks and universities are using the strategy of high cash
value life insurance and Infinite Banking. They have it and use it because of the
guarantees and many other things that come into play, like the certainty that's created.
Many banks use this strategy as tier one capital because of the safety. You recognize
these names. This is social proof of how powerful this strategy is. It's being used in the
multibillion-dollar range by major corporations and individuals.

WHAT IS INFINITE BANKING?
What is infinite banking? And, this is key. This is where I want you to really understand
because it's different than what many people believe or what many people think about
cash value insurance. The Infinite Banking concept was originally created by Nelson
Nash. It was a concept he created in the 80s. Infinite Banking is built on a uniquely
designed, properly structured whole life cash value insurance policy. The reason its
whole life is because whole life is fully guaranteed. It's been around for over 200 years.
It's time tested. There are no increasing base premium insurance costs.

Some other types of insurance are Index universal life (IUL), Variable universal life
(VUL), and Universal life (UL), I do not use and I don't recommend because not only are
there increasing insurance costs, but there are also unrealistic returns that are tied to
those types of products.
We only use whole life insurance for infinite banking, but the key is it has to be properly
structured. It also has to be with a participating dividend-paying mutual life insurance
company, meaning these companies pay dividends every year. The companies I work
with have all been in business for 140 years, or longer. These are the most solid
financial institutions in the country. Time-tested, very solvent, extremely profitable.
Those profits come back to us as policyholders in the form of a dividend. We want those
dividends reinvested. When you earn a dividend, they are locked in. They cannot
decrease and cannot be lost.
Infinite banking is a way for people to become their own bank by taking control of the
banking function in their lives. I'll give you a quick example. I work with a lot of doctors,
chiropractors, dentists. A lot of them, lease equipment. When they lease equipment, all
they're really looking at is a payment amount. They need the equipment. This is the
payment amount and it's going to generate X amount of revenue for them. If they can
make the payment, great because they know that they're going to have the income from
owning the equipment. The problem that they don't realize is on the backend when you
do calculate the numbers on the lease and what it's actually costing them to do that
lease, it could be 8, 12, 18, 20 plus percent interest that's being paid on that lease.
What I show them to do is to buy the equipment with cash using their own Infinite
Banking policy. With an Infinite Banking policy, they are the bank and now they can
earn the higher interest rather than the leasing company or the financial institution. I'm
going to show you an example here shortly, but remember, it’s important to control the
banking function in your life.

The book that Nelson Nash wrote is called Becoming Your Own Banker. It was
published in 2008. It's a 30,000-foot view type of read. He teaches a lot of financial
principles in the book and I recommend it. It's a short, but great read.

Nelson really helps you understand how taking back the banking function in your own
life allows you to create more wealth, earn the interest rather than the financial
institutions earning that interest.
With infinite banking as a powerful tax-free strategy, you need to know that it is also
known as some other names. It's also known as bank on yourself, the 770 account, or
the 702J account. Those are IRS tax codes. Cashflow banking or cashflow insurance,
family banking, private family banking, or the family banking system, or the cash value
plan. It's all Infinite Banking.

One of the things to be aware of is there are agents and advisors out there that aren't
structuring these policies correctly. Or, they're using the wrong companies. They're
using the wrong types of policies. Although it's called by different names, it doesn't
mean it's always truly Infinite Banking. You have to be sure that all of the criteria I
outlined above are being met in order to really be a true Infinite Banking policy.

HOW TO CAPITALIZE ON INFINITE BANKING
How do you capitalize on infinite banking? How do you establish a plan? When I'm
meeting with a client for the first time, what we're discussing are their goals. I want to
know what their goals are. I want to know what their concerns are. I want to know what
their overall financial portfolio looks like. The more I know about them, the better I can
help them.
Clients often ask, “How much money can I put into an Infinite Banking policy?” This is
where we're talking about the among of money that can go into the policy for them and
how they can best determine how much to put in.
As you consider a policy for yourself, I recommend 10% of your gross annual income. If
you want to be more aggressive, go to 15% or 20%. But not less than 5% of your gross
income. The amount you put into a policy is an individual decision. However, the more
you put in, the greater cash value growth you will have and the greater future income.
Whatever amount of premium is determined, I then use that number and maximize a
plan. The way I maximize a plan is with this simple formula: Minimize the Death Benefit
sand Maximize the Cash Value.

FORMULA = Minimize the Death Benefit &
Maximize the Cash Value

If we look at the structure of properly structured Infinite Banking plan, it must follow this
formula.
Every permanent life insurance policy out there has what's called “Base” premium. This
is usually the minimum amount of premium required to keep a policy in force.
Now, as I mentioned earlier, what I'm sharing here with you is one of those things that
95 plus percent of agents and advisors out there don't know. By me sharing this with
you in the next few minutes, you will know more than most advisors out there.
Unfortunately, what most advisors do is they will take every dollar of a client's premium
and only put it into the Base premium of the policy. By doing that, the client is
purchasing a lot of death benefit. The client feels that it's expensive, nothing to show for
it. They're buying a lot of life insurance death benefit and nothing is going to happen
until they die and then that death benefit goes to their family. A “Base” only policy
doesn’t have any cash value in the first year and very slow cash value growth over time.
The way a true Infinite Banking policy design works is that we use a turbocharged rider
called PUA or Paid Up Additions. This is key. Instead of all of your premium going into
the Base policy and buying a lot of life insurance death benefit, what we want to do is to
take the majority of the premium and put it directly into the Paid-up additions rider. What
does that mean?
It means we have accomplished the goal of maximizing the cash value. That's the goal!
Maximize the cash value, and minimize the death benefit.

By minimizing the death benefit, we keep the cost very low. Under an insurance
umbrella like this, all that growth is now tax-free. As long as the policy is enforced and
we've met some other criteria, the growth is tax-free. The client can use that money
throughout their life when they're in retirement. It's now a tax-free retirement stream of
income and upon their passing, the death benefit is also tax-free. There's some death
benefit leftover that's tax-free. The one thing to be aware of is that right here at the top
of the line, there's what's called the MEC limit. This MEC limit, we don't want to cross.
By staying just under the MEC limit, all the growth is tax-free.

ARE THERE LIMITS ON HOW MUCH YOU CAN YOU PUT INTO IBC?
People have asked me, "How much money can I get into this policy?" The answer: as
much as you want. Once a policy is established, now it has a MEC limit. I have clients
that put in $5,000 a year, and I have clients that are putting in $200,000 a year, that's up
to you. Either way, I will maximize that premium to make sure the majority of the dollars
are going into cash value. This is the key.
There's two reasons agents and advisors don't do this. Number one, they don't know
about this or how to structure it. That's why you know more from this eBook than most
agents and advisors out there. Number two, guess what? It reduces their commissions.
We as insurance advisers are compensated on base premium. If we're lowering base
premium, it actually reduces the commissions of the advisor but frankly, it's the right
thing to do. Now, because of this aggressive cash value structure, you’ll have more

money. You’ll have access to cash in the very first year of your Infinite Banking plan,
and it's all tax-free if done correctly. That structure is extremely important.
You can see an example here:

This is a properly structured cash value, whole life Infinite Banking policy. I'm using Julia
Roberts here at the age of 40. We're showing $1,000 a month premium or $12,000 a
year of premium going into a policy. I'm going to keep this really simple. There's a lot of
columns of numbers here, but we're just going to keep it really simple. The first column
we're going to look at is Total Annual Outlay. On the Total Annual Outlay, we see the
$12,000 in the first year. The second column we're looking at is Total Net Cash Value,
she has $8,717 of the $12,000 immediately available.
Now, if this were a “base” only policy that I showed you in red earlier, there would be
zero dollars of cash value here, nothing available. But because of the structure of paidup additions, the majority of her premium is going straight into cash. She also has a
$710,000 death benefit that if she passed away, a full $710,000 would be paid to her
heirs.
The way I'm breaking that down just for those interested, $260,000 of whole life
insurance, and $450,000 of term insurance. I blend the two together. Again, to keep the
costs low, we want the insurance costs to be very low to maximize cash.
In year five, she has $55,931 of cash value. I'm going to show you how a policy loan
works based on the $55,931.

HOW DO YOU BANK WITH THE POLICY?

How do you actually bank with the policy? Based on that $55,931 we want to talk about
a policy loan and how they work. Because, this is actually a way to grow more cash
value, so that there is more tax-free money in retirement, that you are able to get more
than you had even planned on.
The way we're looking at this is with true compound interest. These policy's cash value
are growing consistently with true compounding. There's never a losing year, from one
year to the next. Compound interest cannot exist in a volatile investment that goes up
and down in value. So, we can have true compounding in the stock market or a mutual
fund, or a 401(k). There's volatility in those other types of investments, but here with
Infinite Banking, it truly is compounding.

If Julia is sitting on almost $56,000, in year five of cash value, and she wants to take a
loan for $50,000, how does it work? Well, first off, number one, there is no credit check
for Julia. Two, there's no application for Julia and three, the insurance company is not
questioning Julia, what do you need the money for? They don't care.

Julia could use the $50,000 to go on vacation. She could use the $50,000 to buy
equipment. She could use the $50,000 for a down payment on real estate or to reinvest
back into a business, or go do another investment altogether. That $50,000 loan gives
her the ability to do whatever she wants with the money. When she takes the $50,000
loan (and this is remarkable), the 50,000 is not physically removed from her policy.
There's a lien put against the cash value. What that means is her entire $56,000 is still
earning interest. It's still compounding. It's still working for her. The insurance company
does charge her interest for the loan on average of 5%.
We’re going to show 5% interest for this loan, but remember, her cash value is still
earning interest. In the financial calculator here, we’re doing a quick amortization over
60 months.

In the calculator we put in the $50,000 loan balance, the 5% interest rate and because
Julia's her own bank, she can set up the payments however she wants. She can choose
an amortization schedule, she could do a lump sum balloon payment, she can even
choose not to make any payment and then pay off the balance in two years. That's

entirely up to her and she can change the loan terms down the road if she wanted to.
Well, for our purposes today, we're going to amortize this over a five-year time frame,
which would be 60 months.
As she makes her payment back to the insurance company of $943 principal and
interest is being applied. Because it's being applied, the loan balance is going down,
and that's what you see here in the “Loan Balance” column. My point is, because the
loan balance is going down, the amount of interest that she's paying every month is also
going down. There is principal reduction. Over the course of that five years, she would
have paid total interest here at the bottom of $6,614.

$6,614, this is interest that did go back to the insurance company. You heard me say
earlier that we want to capitalize on the interest ourselves and take the banking function
back. I'm going to show you that here in a minute. In this case, $6,614 went back to the
insurance company.
That $50,000 never left her cash value. It was still earning interest. That's what we're
going to look at next. Using a future value calculator, we're going to put in here the
$50,000. What did it grow to, over this same 16 months at the same 5% earnings rate?

It would have grown in those 16 months to $64,1 68. The difference between those two
numbers of 50 and 64 would be $14,168. In a nutshell, even though she took a loan and
paid interest, her cash value was still growing. She came out ahead about a positive
$7,000. That's the effect of her being her own bank.

Now, part two of this, not only does she come out ahead, because of that compounding
effect on her cash value, what if she did pay the loan back at a higher loan rate? I'm
using 5% now. If the insurance company, if their loan rate is 5%, well, that's required.
What if she's like, "You know, what, if I would have taken the lease, and Barry helped
me figure out that I would have been paying 12% interest had I taken that lease or I was
going to use this money as a down payment for a real estate deal and I was going to
take hard money. That hard money was going to cost me 12% and three points. I think I
want to pay myself back 12%."
If we put in an “Alternate Payback” of 12%, that's an extra $169 a month that's now
coming back to Julia. The margin between 5% and 12%, that's her money now. It's not
going to the hard money lender. It's not going to the leasing company. It's not going to

the bank, it's not going to the insurance company. She's getting that $169 a month,
which translates to over $10,000 over this five-year timeframe.

By the way, once that cash goes into her policy, now it's earning interest. This $10,000
number potentially could be $11,000, $12,000 $13,000 that she capitalized on by being
her own bank. What does that mean to her long term? It means now she has more
money in her cash value for tax-free retirement income. She has more! That's the goal.
We want to build up the cash value for future tax-free income. Why? Because of all the
problems I mentioned earlier. We don't know what taxes will be in the future. You want
to make sure that you have some tax-free buckets of money so you never have to worry
about paying Uncle Sam on those accounts.
There’s a lot of information here and we’re just scratching the surface of what’s possible
for you. But, learn today, and see what this banking concept can do for you. How to be
your own bank!

TAX-FREE INCOME
Now, let's look at income. Tax-free income in retirement. Remember, there are
requirements to be met in order to have this cash value growth come to you tax-free,
like staying under the MEC limit and keeping the policy in force until you die.
For the income, I'm going to use the exact Julia Roberts example with one minor
change. Here's the $12,000 a year that Julia is putting into the policy. Nothing is
different in this example, except we turn on the income. The way this works, is $12,000
is put into the policy for Julia for 20 years. She's making a premium payment of $1,000
a month or $12,000 a year, for 20 years. Then for five years, she decides that she
wants to reduce the premium, which by the way, she could reduce this premium at any
time. There's flexibility in an infinite banking plan. She's not committed to $12,000 for
the rest of her life. She could reduce it to $3,000 at any time, and she can stop and
that's what I'm showing. At the age of 66, she's done funding. She's not going to put
another dime into this, but she's now going to start income.

The income I've chosen is just a consistent $25,000 a year. That's why you see the
minus signs next to the $25,000 because it’s being taken out as income. Her premiums
of $12,000 a year for 20 years equals $240,000. Then for those five more years at
$3,000, that gives us a total of another $15,000. Her total contribution over a 25-year
timeframe, is $255,000. Well, check this out, her total net cash value at that point is
almost $450,000. She put in $255,000 premium, and has cash value of $450,000. It's all
tax-free because it's under the life insurance umbrella.

Now, she takes income, but you would think, "Well, she's going to be able to take out
$450,000." No, she'll take out more because her remaining cash value is still growing.
It’s still growing, guaranteed on a compound interest growth curve, and dividends are
being paid. So, $25,000 for 25 years, I ran this through the age of 90. You see that
income all the way through the age of 90.

What does it turn into her $255,000 premium over that 25-year timeframe? It turns into
$625,000 that she's able to take out as tax-free income. This is the power of Infinite
Banking…of guarantees and liquidity!
And, by the way, if she passed away at the age of 90, she would still leave a $266,647
tax-free death benefit to her heirs. When you add the $266,000 to the income, we're
talking over almost $900,000 of tax-free money that came to her and to her heirs.

This is remarkable planning. Julia had access to the cash along the way. She didn't
have to wait till she was 59 ½ to access that money like I showed you earlier.
There are a lot of advantages here. Well, what if Julia wanted to do more and get more?
What if Julia says, "You know what, I'm making more money. I'm already contributing
$55,000 a year to a qualified plan, plus I am sitting on some cash?" Let's look at this.

In my example, here, I'm showing a $55,000 premium and a $90,000 lump sum. What's
really cool about these policies, is that in the very first year, you can do an additional
lump sum. If you are sitting on cash and it's earning zero percent in a savings account,
or 1% or 2% in a CD, this is a much better place for it because of all the benefits we've
talked about.
Her total annual outlay in year one is $145,000. Her total net cash value is $125,000. I
love looking at the math here, and consider too that she also has a $3.6 million death
benefit. When I take the $125,177 divided by $145,000, that’s over 86% of her premium
going to cash value and is liquid in the very first year! That's her money, she can do
whatever she wants with $125k, and she's getting a $3.6 million death benefit. Again,
that's a blend of whole life and term, so that we keep the insurance cost very low.
Now we want to turn this cash value into income, so here's the same idea. Julia decides
that for the same 20 years, she's going to put in roughly the $55,000. You notice that
actually drops to $54,234 in year 11 because the term insurance goes away. That's why
the death benefit go from $5.1 million to $3.3.

So, $55,000 over 20 years, and then, for five more years, she decides to reduce to that
lower amount of $13,558.

Running the numbers, we take the $55,000 and we times it by 20 years, that's $1.1
million that she would have put in. A little less because the term insurance went away.
For round number's sake, we're going with $1.1 million. Plus, she put in the $90,000
additional first-year.
Then the five years with the $13,558, which is $67,790. Her total outlay over a 25-year
timeframe is $1.25 million. Now, at that point, age 65, she's sitting on $2.3 million in
cash value. That's her money. She says, "You know what, I'm done funding, I'm 66. I'm
going to begin to draw $135,000 completely tax-free."

Ask your CPA or tax attorney what does $135,000 tax-free spend like if it’staxable? It
depends on someone's tax bracket, but it could spend more like $170,000. It could
spend like $200,000. So, for Julia, this is $135,000 of tax-free income. She does this for
25 years.

We're going to look age of 90, which shows $135,000. We take $1.25 million that she
put in. The $135,000 times 25 years. She's pulling out $3.37 million, completely tax-free.
Is that remarkable or what? By the way, if she passed away at 90, there's a $926,000
death benefit that goes tax-free to heirs. The numbers are astounding.

I want you to think about this very carefully. Look at these three circles. The first circle
represents a tax-deferred bucket of money. The second circle represents a taxable
bucket of money. The third circle represents a tax-free bucket of money. Now ask
yourself this question…Which bucket do you like the most?

I asked this question to clients all across the country, hands down, they always give me
the answer, “tax-free”. The next question I want you to seriously consider though is
telling, and that question is…Where is most of your money?
You know the answer, 9 out of 10 of you are answering “tax-deferred”. Do you see the
disconnect? If you like tax-free the best, why is the majority of your money tax deferred?
What I am saying is, we need to recognize the problems of future taxes and creating
tax-free buckets of money.
I'm not going to tell someone that you should put all of your money here, you should
have in your portfolio a portion of your money that's completely tax-free and that is not
tied to the market. You want money that is guaranteed and predictable. That's the idea.
By doing so, you’ll have more options and flexibility in your future!
So, we love tax free. That's the goal, tax-free money now, and tax-free money in
retirement. And along the way, you’ve been able to be your own bank.
There are many ways to use Infinite Banking throughout your life…a few of these
include loans for business, equipment purchases, even pension maximization. But let’s
also consider using it in a big way with real estate investing.

INFINITE BANKING WITH REAL ESTATE
You've probably heard several times in your life that wealthy individuals get wealthy in
one of two ways: either in their own business or in real estate. They invest in their own
business and do very well, or they invest in real estate and amass a lot of wealth. Most
people don't get wealthy investing in the stock market. That is a myth.
As you know now, Infinite Banking is a system that uses a uniquely designed whole life
insurance policy. This system can enable you to make more money in real estate. It can
make your real estate assets more valuable. It can also increase the value of other
assets that you own.
There are so-called financial gurus out there that promote paying cash for everything
you buy. Although good for some things, this can have a devastating impact on the
money you earn with real estate investing. Paying cash is not good advice for growing
your real estate wealth.
Let's look at the difference between paying cash for a real estate investment, versus
using the unique features of Infinite Banking, which at its foundation utilized a high cash
value insurance policy. One of the key features of a high cash value policy in the ability
to use a policy loan and become your own bank to purchase the real estate.
Below, we'll use the simple example of a single-family residence with a $100,000
purchase price, holding the property for 30 years, at $1,000 per month in rent.

We're keeping the numbers very simple for the example.
The first thing we look at is market value. What will the $100,000 home grow to in
market value over that 30-year timeframe? Let's assume a conservative 3%
appreciation value over the 30-year timeframe. The future market value after 30 years
will be $242,726.

The other thing that we want to look at is cash flow. In this case, it's the $1,000 a month
rent over 360 months that would give us our 30-year timeframe, that would equal
$360,000.

This is our cash purchase example. Now, we have to minus out the $100,000 that we
purchased the home for. If we take a look at the numbers, we have 242,726 plus
360,000 minus the 100,000, gives us a total of $502,726.

Here is our cash method, it's pretty good, but it could be better. Let's make the same
comparison now using a policy loan. Remember, by having an Infinite Banking policy,
you control the cash value, it's liquid to you, you don't have to wait till you're 59 1/2 to
access cash. There's a lot of benefits that you get from this policy besides what I'm
about to show you here.

We will use the same numbers: $100,000 purchase, the same 30-year timeframe and a
$1,000 a month rent. We know that the market value, whether you pay cash or take a
policy loan, is completely unaffected.
The market value of the property is the same $242,726. But cash flows is where things
start to change a little bit. If you take a policy loan, that means that you're going to have
a payment that goes back to the life insurance company to pay off the loan. That's going
to reduce the $360,000 of cash flow. The way we look at that is with the loan payment.
We have our $1000 a month, but out of that we now have to make this payment.

The life insurance company charges us a 5% interest rate over those 360 months,
which is $536 that is now going to a payment. We have to take our 1000 a month, we
minus it by $536, which now instead of a thousand a month for 360 months over time,
we take the $464 a month, times it by 360 months, that gives us $167,040 in cash flow.

Right here, we might stop and look at this and say, "A policy loan, it doesn't work."
Because $242,726, plus the $167,040, minus the $100,00 does not give us more than
$502,726, it's less than that. Here's where the policy loan really comes into play and
becomes much more valuable than just paying cash. We have to remember that the
$100,000 that we took as a policy loan, that money is still growing inside of the policy.
With Infinite Banking, even though you have a policy loan, your full cash value is still
earning interest. That $100,00 inside the policy is still growing.
Now we come back to the calculator. We're going to show the $100,000 earning a rate
of 4%, and over that 30-year timeframe that money is still growing. It grows to $324,340.

We then minus out the $100,000 for the purchase and add the numbers up. $242,726,
plus the $167,040, plus the 324,340, minus the $100,000, equals $634,106.

By using a policy loan for a real estate deal, you can see there is much more cash at
the end of the investment. This is the power of a whole life insurance policy, it actually
can increase the value of your assets.

But wait, there is one more thing we want to consider. This looks fantastic and we see
the policy loan is better, but let's take it one step further.
What do most people do with this $1,000 a month? They would put it in a savings
account earning a quarter percent. Some people do that, but most people actually
spend it as income. Let's give them the benefit of the doubt and say they put it into an
account earning a quarter percent. That money is going to grow a little bit. But what
about this?

What if you were a disciplined investor, an honest banker, and you actually took that
difference of that $464 that we showed earlier, the difference between your payment
amount and the thousand that's left over, and put it back into your Real Estate Wealth
System earning a net 4% rate of return?
When we do the math on that number, look what happens. We take the $464 per
month, take out the $100,000 here, earning 4% over 360 months, that's an additional
$323,000. Now, to be fair, we have to take out this cash flow number right here, but
instead we now put in the $323,112. Now, let's do the math. Here's the other option if
we choose to reinvest the $464 back into the policy, $790,178.

Regardless, if you choose to pay cash for a property, it will not be as valuable to you as
using Infinite Banking to purchase the property.
This is just one example of how Infinite Banking can enhance your assets. There are
many other opportunities out there: it can coordinate with business, it can coordinate
with other major purchases you make in your life. Here we show the real estate
example, and how powerful a high cash value whole life policy really is.

HOW TO TRIPLE YOUR REAL ESTATE RETURNS
WITH INFINITE BANKING
If you’re considering investing in real estate, keep in mind that we all have to start
somewhere. It's important to understand that when you’re looking at successful people,
what you usually see is just the top of the iceberg. What I mean is that you’re seeing the
result. You’re seeing the success. If you've ever seen the picture before of a massive
iceberg, you’re only seeing the tip. 80% or more of it is underwater. That's how success
is. We see these successful people traveling everywhere, making great money in real

estate, or doing good in their particular business, but we don't see the decade, or two,
or three of all the struggle and all the difficulty they had to go through to get there.
I had to start somewhere too. For me, I got into real estate by osmosis. I grew up as a
kid watching my mom and dad right here in St. George, Utah, buy lots for single-family
homes. I watched this as a kid. I remember being 9 and 10 and 11 years old and
helping my dad put shingles on a new home they were building as a spec house. I
remember doing some of the landscaping, but I grew up around that. I remember my
parents would buy lots and then they would flip the lots and make a little bit of money on
them.
As I grew up going through that, I always had this desire within me to be a real estate
investor. It felt so good. It just seemed really cool to be a real estate investor, but I can
also tell you, it's not all roses. I've gone through tremendous struggles in real estate.
The crash of '08, is an example where I lost money in real estate. I want to share with
you the the things to do right and the things to avoid. With that in mind, let's dive in how
to triple your real estate returns with Infinite Banking.

Rich Dad Poor Dad by Robert Kiyosaki. I really liked this book and I've recommended it
to clients throughout the country. This book, although it's real estate-based, which is
good, it teaches financial principles. To me, that's even more empowering than the real
estate itself. Robert talks about, it's not about the money you make. It's about the
money you keep. That's one of the principles that he teaches. He also teaches about
paying yourself first, that when you make money, you should pay yourself first. Another
principle he teaches is assets versus liabilities. I have a quote here by him, "Invest in
assets." When we invest in assets, from his perspective, we want to invest in assets that
generate cash flow.

A lot of people believe that the home they're living in today is an asset and it could be
considered an asset. It's tangible, but the home you live in today is not producing cash
flow. It's taking cashflow. You've either paid cash for your house or you're making a
mortgage payment. It's like a liability from that perspective. When we think about
cashflow, truly, we want to think about assets that produce cash flow, which could be a
business, could be real estate, could be a royalty deal, it could be an intellectual
property. There are a number of things out there that we can talk about that produce
cashflow, but in this case, we’re talking about real estate producing cashflow.
What we're going to do here is to make a comparison and get this idea between a cash
investment and another type of investment that I'll get to in a minute. This house on the
left, we're going to say that the person that buys this house is going to pay cash for the
house. This is an example, a real deal, that we're going to walk through and learn from.
This property, the purchase price on this house is $150,000. PP for purchase price. This
person has saved all this money, 150k that’s taken several years to build up. They're
going to go out and buy this property cash only. The property is going to rent for $1,200
a month, which would equal $14,400 a year. $14,400 per year is the cash flow that's
being generated from $150,000 investment.

Now, the first thing that I want to teach is this term called cash on cash. It's a cash on
cash rate of return. When we look at a cash on cash rate of return, we look at the
amount of money that we're earning in rents, and then we divide that by the cash that

we've put into the property. In this case, if I take the $14,400 and divide by the $150,000
that was put into the property to buy it, it's a 9.6% cash on cash rate of return.

You notice I'm not taking out any expenses right now. I want to keep this really simple
for our purposes tonight, but they might be some maintenance costs, some property tax,
insurance. This 9.6% rate of return would be a gross cash on cash rate of return. What
I've learned from real estate and Robert's book and other real estate gurus out there is
that using our own cash really isn't the best thing to do.
We want to talk about leverage. I did a webinar where I discussed the “Four Pillars of
Wealth”. One of the pillars of wealth is leverage. How do we create more wealth? We
use leverage. We use other people's money. What if in this case, instead of coming in
with a full $150,000 of out-of-pocket cash, the investor now decides instead to get a
mortgage from a bank for $120,000, which is 80% of value. There's the mortgage, and
I'm only going to come out of pocket with 20% down, which would be $30,000. This is
our down payment. Now, we're leveraging.

The issue we run into here is that when we have a mortgage, there is now a payment
associated with the mortgage. Let's look at that. The rent isn't going to change. It's the
same $1200 a month or $14,400 a year, but let's look at what this mortgage does. With
a loan rate of 6% because this is an investment property, we’ll amortize this over 360
months, which is 30 years. If we look at the amortization schedule over that timeframe,
we have a payment of $720. Now, when you're purchasing real estate as an investment
property, different banks, or different credit unions, different lenders have different rules.
Some might say that they’ll amortize over 360 months to lower your payment, but it's
really a 10-year loan or a 20-year loan. If we do the math on this, let's say, they give you
a 20-year loan, but it's amortized over 30 years, that means in 20 years, at 240 months,
they would want you to come in and pay off this $64,000 loan balance as a balloon
payment. Again, different banks have different rules. For our example, I'm keeping it
simple at 360 months of amortization for $720/mo.
What that means is we have to take the $720 monthly payment out of the monthly
rental. $720 in a payment now is going to leave us $480 a month, which equals $5760
year, but remember you have a tenant paying your mortgage for you. This mortgage
payment of $720 a month is reducing both the principle balance of the loan and paying
the interest.
Every time that $720 a month is paid, the balance of the loan is going down and
because the balance of the loan is going down so also is the amount of interest that
you're being charged every month.
Another great thing about real estate, getting back to that calculator 720, there's our 480
we times that by 12 months, which now gives us $5,760 of annual income, so say a
year.
Obviously, this 5760 for the same house is less cash flow to you than the 14,400, but
here's where it gets fun. Remember on the cash deal, you came out of pocket with

$150,000 and that gave us a 9.6% cash-on-cash rate of return. However, with the
leverage deal, you only came out of pocket $30,000. Now if we do the math with our
cash-on-cash rate of return, we take our $5760 per year and we divide it by the
$30,000, that gives us a 19.2% cash-on-cash rate of return.

That’s 19.2% rate of return versus a 9.6% rate of return. You've used other people's
money. You've leveraged. You've increased your rate of return although the net rent is
lower at $5760, you've increased your rate of return.
Now we're not done. As awesome as that is, doesn't this person that had the $150,000
of cash still have money leftover? He's still sitting on $120,000. What that means is he
could go out and purchase more houses, four more exactly. Let's take a look at that.

For the same 150,000 that the cash investor was putting into one home. That exact
same dollar amount with a $30,000 down payment can now purchase five rental
properties. The rate of return will stay exactly the same 19.2%, but check this out. We
now take the $5760, that's annual income after we make the mortgage payment per
house and we're going to times it by five.
With the same $150,000, not only did we increase the rate of return to 19.2%, but the
cash coming in $28,800, it's double the amount of income and the same amount of
money out of pocket. Leverage is extremely powerful. Some people fear leverage, I get
that because they look at it like debt. There's going to be a lot of debt on five properties.
We have to be cautious. We want to make sure that we're safe as we get into these
properties and we're not leveraging too much.

That's was the problem back in 2008. Had the market continued to go the way it had
been everything would've been fine, but because of too much leverage and the crash in
'08, I learned a hard lesson, but I'm glad I learned it because now it's given me the
opportunity to leverage the experience and I can now leverage money and I can also
leverage the experience and share with you the pain that I've gone through so you don't
have to go through the same thing.
When we're thinking about leverage, we want to consider a few things.
Number one, smart debt is when you are cash flowing on your property. If I was
showing this property to you and the rent was $1,200 and the mortgage was $1,500 and
I'm coming out of pocket $300 every month to pay it, that's probably not a smart
investment. We want to think about this from a smart investor perspective. What it
comes down to as Robert Kiyosaki said, it's cash flow. We want to make sure that we
cash flow on the properties.
I've loaded the information that we just went through into this Real Estate Analysis
calculator

To be fair, I'm using the same value as the price so we see up here on the left-hand
corner of the property values at $150,000 and the price of the property is also $150,000.
Now, normally I wouldn't buy a property for the value of the property. I would want to get
a deal on it. But in this case, I'm trying to be fair to keep the analysis really legit. We
have $150,000, we took out the loan with the bank for $120,000. There's our 6%, 360
months. I use $720 as a payment. Here's our 19.2% rate of return.
Now remember what I said earlier on the whiteboard here was these are gross rate of
returns. Now this one is gross because I'm taking out the mortgage payment, but I'm not
taking out taxes, insurance, maintenance. I'm not taking any of that out, but we're going
to now because again, I want to be real about this. When you get into real estate, you
want to know your numbers.
You want to know what's the gross cash-on-cash rate of return and what's the net cashon-cash rate of return. That's what we're going to discover here. We're going to go
ahead and say, the property taxes on this are $100 a month. These are monthly
expenses. We'll say the insurance on this property is $50 a month and we'll go for
maintenance at another $50 a month.

Look what that did to the rate of return. We've dropped now to about 11% on the rate of
return. By the way, I'm not showing any appreciation on this property either, which
probably isn't accurate. If you're a true real estate investor, the gurus are wanting
appreciation as well as income, but I'm trying to be conservative. If I put in 3% here, you
can see the rate of return is awesome at over 20%. It brings up that cash-on-cash rate
of return.

I'm going to go back to zero for the property appreciation. So, an 11% net cash-on-cash
rate of return, that's where we're sitting right now and because of those expenses, you
see the monthly income either in this column here or this column here is now $281. It
reduced our $480 that we had over here down to $281.
The concept that I want to share here, number one to clarify. We now have adjusted this
to show a net cash-on-cash cash rate of return, but we want to take it one step further.
If you're going to spend $150,000 on real estate, either to go buy it with cash or to do
what I showed with leverage and buy five properties, where is that money sitting? If you
know that you have to have that money liquid to be able to use for real estate. Where's
it sitting, maybe I should ask, where's it not sitting? It's probably not sitting in there the
stock market, right? Because it's going to be volatile. It's probably not sitting in your
401k or IRA. It's probably not sitting in mutual funds. It's probably not sitting in a CD
because most CDs have a time frame where the money's locked up for 2, 3, 4, 5, 10
years. This money is probably sitting in your bank account. If it's sitting in your bank
account, it's probably earning a 0% return, but it's liquid. I say zero facetiously, I know
maybe it's earning 0.02%. The point is, is very close to zero these days. That's okay
because we want the money liquid, we want it available. As many of you know, there's a
better place to put this cash that still is liquid, that still is guaranteed, that's still protected
like a savings account and one other benefit that we don't get from savings, it's also taxfree. That is a cash value insurance policy.

With a cash value insurance policy, or what we call an Infinite Banking policy, we can be
storing that same $150,000 over here, earning 4% to 5%, completely tax-free, much
better than zero, because a 4% to 5% tax-free return, depending on your tax bracket is
really like earning 8% to 12% in the stock market.

Well, let me show you what we do with this. We want to coordinate tax-free money with
real estate to explode returns and income even greater. Let's run with this a little bit
further. Because as I look at the calculator, I say "I've got this cash value insurance
policy. What can I do with the money?"
Rather than coming out of pocket for $30,000, what if you took a loan from your cash
value policy? I'm going to do two things here. The first thing I'm going to do is make a
little adjustment. Let's make the adjustment as if there were, say $4,000 of closing costs
that we came out of pocket with to. Some lenders will let you roll those into the loan,
other times the seller might take care of those. Every deal is a little different. Let's say
you come out of pocket with the $4,000, now your total down payment is $34,000, which
brings your net cash on cash rate of return down to 7.71%.

How do we increase the rate of return? We take a policy loan from our cash value
policy. Instead of the full $34,000 coming out of your own pocket, we'll use our infinite
banking plan, our cash value policy is collateral and use $30,000 over here as a second
mortgage to increase our return, watch what happens. When I put the $30,000 in here,
as a policy loan on this real estate deal, watch the 7.71% jump to 26%.

That's a net cash on cash rate of return of 26%. Why? Because you only came out of
pocket with $4000 of your own money. That’s it!
Remember too, when you take a loan from your cash value insurance policy, your full
cash value is still earning interest in dividends. Although you have that money in the real
estate deal, you're still making the 4% to 5% tax-free in the cash value whole life
insurance policy. It’s very powerful.
This is the power of leverage. We're not leveraging here in just one way. We're
leveraging in multiple ways to increase our returns and to make more money.
Let's talke about cash flow and some real estate investment terms and give you some
definitions:
NOI
NOI stands for Net Operating Income, that is the annual income minus the expenses. In
the example above, we took the $14,400 of gross income minus the taxes at $100 a
month, minus the insurance at $50 a month, and the maintenance of $50 a month, for a
total of $2400 in expenses. The NOI would then be $12,000.

CAP RATE
The Cap Rate or the capitalization rate, it's the ratio of net operating income to property
value. For example, if the value of a property is a $1,000,000, and it's generating net
income of $80,000, that would be an 8% cap rate. This is an important formula to think
about. Most real estate investors are looking at the key factors of NOI, net operating
income, and the cap rate, and they're looking at a cash on cash rate of return, which is
the next thing here.

CASH ON CASH
Cash on cash is calculated by dividing the cash flow by the amount of out-of-pocket
cash invested. For example, if you divide the $5760 net income based on our real
estate example above, by the $30,000 down payment, it gave us the 19.2% cash on
cash rate of return. It's easy to see, the higher the cash on cash return, the better the

investment, the higher the cap rate, the better the investment. But guess what? You still
want to be sure that you are cash flow positive. Stay focused on cash flow.

In a lot of real estate deals, there's not just one rule to follow. There could be several
like the ones above. But you’re also looking at location, you're looking at different types
of real estate such as single-family homes, multi-family, apartment buildings,
commercial buildings, warehouse space, land, etc. There's so much to do in real estate,
all these analyses can help you make the best investment decision.
When I work with a client, my two main goals are to help you maximize your income and
two, help you lower your taxes.
Discover what Infinite Banking can do for you. Imagine all the additional real estate you
can own with this solid system in place within your financial portfolio.
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